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Staff profile:





Mike Boyle


          Senior Facilitator and Sales Scientist


Mike Boyle brings a wide range of experiences and expertise to the field of 
Sales; Sales Management, Sales Training and Team Leadership. From his 
early career in pre-press and print, Mike moved into the sales arena 
and 
found a niche that suited his personality and professional goals. The 
following 20 years have provided him with a wealth of experience in Sales, 
Marketing and 
Management roles within the graphic arts, printing, software 
and consulting industries.

It was while selling million dollar digital print solutions that Mike saw that customers needed more than just “the box”; they needed the skills to sell and market the entire solution from application right through to delivery. So it was during his employment at Fuji Xerox Australia that Mike realised his passion for training people.

While setting up Banjar Group and working in the field with sales teams, Mike honed his training and facilitation skills and now brings them to organizations that know they need to change, but may not have the skills or knowledge to develop or deliver that change. Over the years Mike has developed an array of training and programs that are made up of proven strategic and tactical tools and processes to hone an organizations sales operation to a winning edge.

Mike has now worked with companies such as AGR Matthey, Heidelberg Australia, Océ, Canon, Draeger Medical, Servier Laboratories, Provet, JCB, Skilled Group Pioneer Electronics and Fisher & Paykel and many other small to large organizations both with external sales teams and internal selling groups. Many of these organizations have retained Mike’s services after the initial program in order to coach and motivate individuals and teams for sustained continuous improvement.

In 2007 Mike was awarded with the High Achiever Award from Mindshop Australia for “continuous improvement and high achievement as a Mindshop member”. Mike has also been featured in Print 21 magazine in 2003 writing about the benefits of Customer Support Programs. Mike is an accomplished public speaker, and has been engaged to speak on a range of sales and service topics at conferences and seminars around Australia. He is a member of the Mindshop Australia Senior Management Network and presently runs two Sales Rockets Network Groups for Salespeople and Sales Managers.

Mike has established an extensive network of contacts that assist him in delivering specific elements of the programs of Banjar Group. As the name reflects, Banjar is the Balinese word for ‘community’; Mike believes this approach guarantees the best possible outcomes for his clients. Every program can then be developed to suit the specific needs of the organization and its staff.

Mike is passionate about helping customers achieve peak performance through superior sales and customer service. Mikes passion and skills in coaching and training have recently flowed over to sport with him taking the Essendon Water Polo Club to a triple premiership in the Women’s Victorian State League. The club’s recognition of this achievement has seen Mike honored with a Life Membership.

Mike’s purpose, in his personal and professional life, is to “create environments of potential”.
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